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1.B. TuMOILIEHKOB
A.T'. lenncoBa

3MICT I OCOBJIMBOCTI PEKJIAMH B YMOBAX I''TOBAJII3AIIIT

Y pobomi y3zacanvuroiomuca cyuacHi no2asiou euenux ma npaKmukie MapKemuHey Ha
3micm ma QYHKYii peknamu AK y KOMNJIEKCI NPOCY8aHHS, MAK U Yy cucmemi MapKemuHey 8
Yinomy, 00CRIONCYEMbCA OUHAMIKA 3MIH Y YOpMAX ma MexanizmMax pekiamHux KOMYHIKayii;
00IPYHMOBYIOMbCA 0COOIUBOCIT MA NPIOPUMEMHT 3A80AHHA OOCTIONCEHHS PEKIAMU 8 YMOBAX
2nobanizayii ma po3eumky Cy4yacHux iHopmMayitiHo-KOMYHIKAYIIHUX MEeXHOI02I1L.

Joseodeno, wo, euxoosuu 3i 3micmy i cneyudixu meopemuyHux napaouem peKiamu, sKi
BUBHAYANU 3a2AbHE CNABNIEHHSA HAYKOBYI6 00 BUBUEHHS PeKlamu, ¥ OUHAMIYI CMAHOBIeHHs
CYYACHUX VABIEHb NPO CYMHICMb Ma Micye PeKiamu y CyCnilbCmei Maroms Oymu U3Ha4eHi
HACMynHi emanti oamu:

- 1930-mi pp.: eusmauenns pexiamu (Advertising) sk HeobXiOHO20 3acoby
iHGhopmyeanua cnodxcusauie npo moeapu ma Nociyeu ma CMUMYII08aHHA iX 00 NOKYHOK,
Xapaxmepucmuka ma OYiHka HACIIOKI8 BUKOPUCTNAHHS PEKTIAMU, WO 8600UMb CNOACUBAUIE 6
omany, Kk HedodpocosicHoi koukypenyii (Unfair Competition);

- 1960-mi pp.: 001pyHmy6anHs 3mMicmy pekiamu siK elemeHma y KOMIIeKci NPOoCy8aHHs.
(Promotional Mix), nopsao 3 inwumu eremenmamu — ocooucmumu npooaxcamu (Personal
Selling), npocysannsm (Promotion) ma nabaicumi (Publicity),

- 1980-mi pp.: maymauennsa ycix cKiaoo8ux KOMHAEKCY NPOCYBAHHA K 6HYMPIUHLO
83AEMONOB A3ANUX A 83AEMO3YMOBLEHUX YACMUH EOUHOI CUCeMU KOMYHIKAYIU — KOMNAEKC)
iHmezposanux mapkemuneosux komyuikayiu (Integrated Marketing Communication — IMC);

- 1990-mi pp.: eusHauenHs AKICHUX Nepema8opeHsb 3micmy, Yopm i Mexanizmie pexiamu
nio enaueom e2nodanizayii -ma po3eumxy iHGOPMayiiHO-KOMYHIKAYIUHUX MEeXHON02Tl
(Information and Communications Technology — ICT).

Ha ocnoei ananizy cyuacnux meHnoenyiti po3eumky pexkiamu 3p0OaeH0 NpUHYUno8Ull
BUCHOBOK NpO me, W0 Hapasi y CYCRIIbCMEI CHIGICHYIOMb [ 83AEMO0II0OMb MidC CO00I0
«KIACUYHa» — Mpaouyiuna pekiama 3 GIAcCMusuMU il xapaxmepucmuxamu it yugposa
pexaiama (Digital Advertising): inmepuem-pexniama (Internet Advertising), pexniama @
coyianvHux mepedicax (Social media marketing — SMM), pexnama na MoOOINbHUX NPUCMPOSX
(Mobile Advertising). 3a ceoimu AKICHUMU XAPAKMEPUCMUKAMU KOMYHIKAYIl y yugposii
peknami 6azamo y 4omy € HPOMUNEHCHUMU WO000 KIACUYHUX hopm, a came: BOHU €
IHOUBIOYANI308AHUMU MA NEPCOHIPIKOBAHUMU, MONCYMb OYMU OE3KOUMOBHUMU, HE 3A8AHCOU
Maiomo 4imKo 8U3HAYEHO20 CNOHCOpPA.

Kniouosi cnosa: sipycuuii mapxemune, 2100anizayis, 38 s3Ku 3 2pOMAOCLKICMIO,
iHmepHem-pexnama, KOMNIEKC IHMeSPOBaAHUX MAPKeMUHe08UX KOMYHIKAYil, KOMNIEKC
NpOCYB8aHHsl, He00OPOCOBICHA KOHKYPEHYis, 0cobucmi npooajxci, nabaik puieiuuns,
naonicumi, npocy8anHs, peKiama 8 COYidIbHUX MePeNCcax, peKiama Ha MOOIIbHUX NPUCMPOSX,
peknama, yugpoea pexiama
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Pexnama sBnsie co6010 ckianHe i 6araTromipHe colliayibHE SBUIIE, K€ € HEOAMIHHUM

aTpuOyTOM JIOJCHKOTO CYCIIJIbCTBA, MOYMHAIOUM M€ 3 AHTUYHUX YaciB, SK BBAXKAIOTh
icropuku pexiamu (Tungate, 2013).
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Poub pexiamu y JIt0JICKKOMY CYCHUIBCTBI € ABOICTOIO 1 CYNIEPEWINBOO. 3 OJHOTO OOKY,
il PO3BUTOK BiIJI3€PKAIOE COLIATBHO-KYJIBTYPHY IUHAMIKY CYCIIIbCTBA, 3 1HIIOTO OOKY,
cama pekjaMa aKTHBHO BIUIMBA€ Ha PO3BUTOK cycminbeTBa. Ilpu npomy, B 000X BUmagkax ii
BIUIMB MOXe OyTH SIK TO3UTHBHUM, TaK 1 HeraTUBHUM. CyliepedsinBa B3a€MO/Iis IUX HAIIPSIMIB
BIUTMBY (hOpMYE€ / CTBOPIOE CBOEPITHHI BEKTOP PO3BUTKY PEKIaMHM, JOCITIKEHHS SIKOTO SIBIISIE
Oe3mepeuHuil iHTepec 1 s Teopii, 1 JUId NPaKTUKA MApKETHHTY. 3HAUYIIICTh JTOCIIKECHHS
UX TpoOJieM cTae Ime OUThII HArajJbHOI 1 aKTyallbHOIO HA TJII TIOCHUJICHHS MPOIECIB
rnobamizamii Ta MOAANBIIOrO OYpPXJIMBOIO PO3BUTKY i1H(OPMAIIHO-KOMYHIKAIIHHUX
texHonoriii. Lle 3ymoBmio Bubip npoOieMaTHKy 1aHoi myOmikaiii Ta BU3HAYMIIO ii JIOTIKY Ta
cTpykTypy. Criouatky Oyjie Ha/laHa 3arajibHa XapaKTepUCTUKA OCHOBHUX €TarliB (hOpMyBaHHS
CYy4acHUX YSIBJICHb MpPO CYTHICTb Ta MiCIle PEKJIaMH Y MapKeTHUHTY, Jali — BU3HAYEHO
HaiOIbpI 3HAuUyHmli (EeHOMEHHM Ta TpoOJIeMH PO3BUTKY PEKJIaMH B yMOBaxX CY4YacHOTO
CYCH1JIbCTBA.

CBoepiTHUM «O]IIHAM THEM HAPOKEHHSD CYy4acHOI KOHIIETIIIT MAPKETHHTY MOYKHA
Bu3HatH 1960 pik — pary omyOuniKyBaHHS MIOHEPHOTO MiAPYYHMKA aMEPUKAHCHKOTO
mapkeroniora Enmynna Jlxepoma MakKapTi «OCHOBH MapKeTHHTY», y SIKOMY BIEpIIE B
HAyKOBUH 00ir Oysi0 BBEICHO MOHATTA KOMIUIEKCY MapkeTtuHry “Four Ps” — y3araiapHeHoi
MoJielNi, SKa BU3HAUMJIA 1 MO€AHANa y coOl TOJIOBHI HANpsSMU MAapKETHHIOBOI AisIIBHOCTI:
poborty 3 nmpoaykrom (Product), minoro (Price), mpocyBanusam (Promotion ) ta 30ytom (Place).
A, XpiM 11p0T0, Y 1iii paiti OyJi0 BU3HAUEHO 3MICT KOMIUIEKCY mpocyBaHHs (Promotional Mix)
1 10ro 4OTHPHOX CKIIAIOBHX:

- mpocyBaHHs (Promotion) — «BcTaHOBIEHHS uepe3 nepenavy inpopmarii KoMmyHiKarii
MDXK TPOJABIEM 1 MOTCHIIWHUM TOKYIIIIEM 3 METOK BIUIMBY Ha CTaBJICHHS Ta MOBEIIHKY
TOKYTILS;

- nepconanbHi nponaxi (Personal Selling) — «mpsiMe ocobucTe CIiKyBaHHS MPOJIABIIB
3 MOTEHIIHHUMU TOKYIIISIMU»;

- pexitama — «Oy1b-siKa Tu1aTHa opMa HerepcoHi(pikoBaHOTO OJAHHS 1/1eH, TOBapiB 41
MOCIYT TIEBHUM CIIOHCOPOMY;

- malumiciti — «Oyab-siKa HeomadyBaHa (opMa HENepcoHipiKOBAHOTO MOJAHHA i/1eH,
toBapiB un nociyr» (McCarthy and Perreault, 1990, p.385-386).

L1i koHLeNTyalbHI XapaKTePUCTHKH 3HAWIIUIN 3arajbHy HiATPUMKY Cepel TEOPETHKIB 1
MPAKTHUKIB MAapKETUHTY, PO IO CBiAYATh NPAKTUYHO TOTOXKHI BU3HAYCHHS 3MICTY pPEKJIaMHU
y BHJIQHHSX, 10 KOPUCTYIOTHCS aBTOPUTETOM y MapKeTHHIroBii criabHOTI (Doyle and Stern,
2006, p.348-362; Keegan, Moriarty and Duncan, 1992, p.168-172; Kotler and Armstrong,
1993, p.298-306; Morris, 1988, p.329-330).

[Tomanpimii pO3BUTOK IUX i€ JTO3BOJIMB BIOCKOHAIWTH Ta JOKJIATHIIIEC BH3HAYUTH
CYTTEBI XapaKTEPUCTHKH PEKIaAMHU.

Byno noseneHo, 1110, CTUMYJIIOIOYM MOMHUT CIIOXKMBAYiB Ha MEBHI TOBAPH Ta MOCIYTH,
peKiaMa Crpusie 3pOCTaHHIO iX BHPOOHMIITBA, M y Takuil croci® BOHAa € OJHIEI0 3 YMOB
€KOHOMIYHOTO Ta COILIaJIbHOTO PO3BUTKY CycminbeTBa. [IpoTe, Aif0un TaKMM YMHOM, peKiiama
BOJIHOYAC MTOCHITIOE HEPIBHOMIPHICTh PO3BUTKY, OCKIJIBKM CTUMYJIIOE ITEPEPO3IOALT PECYPCiB
y MIEBHUX HampsiMax. 3 TUX rajy3eil Ta CeKTOpiB EKOHOMIKH, 110 PEKIaMYIOThCS HEJJOCTATHbO
abo B3araJii He MPOCYBAIOTHCA, PECYPCH CYCIIUIILCTBA MEPETIKAIOTH Ty, KyIU MiANPUEMIIIB
MiIITOBXYE HaIMiIpHA peKiiama.

[HpopmyBaHHS CHIOXKHMBaUiB 3aC00aMU PEKIIAMH 111010 BIACTUBOCTEH Ta XapaKTEPUCTHK
PUHKOBHX MPOMO3HIIIN J03BOJISIE CTIOKMBAYaM JEII0 36KOHOMUTH Ha BUTpATax, 1110 MOB'sI3aH1
13 MOIIYKOM HEOOXiAHMX iM TOBapiB, TOOTO JEMIO CKOPOTHTU iXHI TpaHCAKIiHHI BUTpPATH.
BriMm, 3 iHmOro GOKy, OCKUIBKM BHTpPAaTH Ha peKJiaMy BHPOOHHKIB W IMPOABIIB TOBApiB
3aB)KIM BKJIFOUATUMYThCSI HUIMHM Y CKJIaJI IIIHM peatizallii, BOHH B TaKUi CHOCi0 mepekiaialoTh
CIlaTy LMX BHUTpAT 3 cebe caMuxX Ha KIHIEBHX CIIOKMBadiB CBOiX TOBapiB. ToOro,
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BUSIBIISIETHCS, IO 1HQOPMYBaHHS CIIOKMBAYiB Yepe3 peKIaMHi MOBIIOMIICHHS JUIS TOKYIIIIB
QX HISK HE € «Oe3KOIITOBHUM.

[Ile otHa MPUHIMIIOBA XapaKTEPUCTUKA PEKJIAMU MOJISTa€e y TOMY, 110 BOHA HIKOJIM HE
€ SIKUMOCh HEHTpaIbHUM, TEXHIYHIUM OIHCOM IPOAYKTY. Bynb sike pexiaMHe moBiIOMICHHS
3a CBOIM 3MiCTOM SIBJIsIE COOOIO MEBHUI €MOLIIIHO 1 €CTETUYHO NOOYJOBAHUH ISl CTIO’KUBAYIB
o0pa3 mpoayKTY, SKHH 3a JOMOMOTOI0 XYZ0XKHIX 3ac00iB il «3aIakoBY€eThCS» Y Taky (hopMy
3BEpHEHHS, 10 Ma€ OyTH MaKCHMajJbHO IIKaBOIO 1 MPHUBAOJIMBOIO Ul CIOXHBadiB. Tomy
MOBHICTIO BHUIIPaB/aHe TBEP/HKEHHS PO T€, L0 PEKiIaMa € CBOEPIAHUM, OCOOIMBUM BUIOM
MUCTEUTBA. | 11 XapaKTepHUCTHKA 3aIMIIAE€THCS HE3MIHHOIO MTPOTATOM YChOro ii iCHyBaHHS B
cycrinbetsi (Young, 2018).

Tomy, sk Oyab-SKWMi IHIIMKA BHJ MUCTELTBA, PeKJiaMa Ma€ BHUXOBYBATH CII0)KMBAYiB,
(dopMyBaTH iXHI CMaKH 1 IPUCTPACTI, IIIHHICHI YCTAHOBKH, HAJAIITOBYBATH iX HA COL[iaJIbHO
BIJIMOBIAANIbHI MOJIEN 1 CTEPEOTUNH TOBEIIHKH Yy CYCHUILCTBI. BTiM, Ha MpakTHIl, KOIU
BUPOOHMKM 1 TPOJABII pO3pOOIAIOTH CBOI pEKIaMHI 3BEPHEHHS, BOHH, MEpHI 3a BCE,
3alliKaBJICH] HE B TOMY, 100 HAJaTH CBOIM 3BEPHEHHSIM MAaKCUMAJIbHY BUXOBHUYY, XYOXKHIO
1 eCTeTHYHY I[IHHICTB, a Y TOMY, 11100 CTBOPUTH KOMoOTa Oi1bI e(heKTUBHUI 3aci0 BILTUBY Ha
MOBE/IIHKY CIIO’KMBAYiB 3 KiHIIEBOIO METOIO 3aJyYUTH iX JJO MOKYIKU CBOiX MPOIYKTIB.

HactynHuM CyTTEBHM €TamoM y pO3BUTKY TEOPETHYHMX MOTJISAIB HIOAO 3MICTY 1
¢byHKLINA pexinaMu cTano BUCYHeHHs y 1980-Ti pp. KOHIIEMIT IHTErpOBaHUX MAapPKETUHTOBUX
komyHikaniii (Integrated Marketing Communication — IMC), mo cyTTe€BO HOUIMPHIIO Ta
MOTIUOMIIO PO3YMIHHS CIUIBHOT JIOTIKM 1 3arajbHOTO 3MICTY PO3BUTKY YCIX CKJIaJOBHX
KOMIUIEKCY NpOCyBaHHS. Bci eneMeHTH KOMIUIEKCY MpOCyBaHHS OyJi0 BH3HA4YEHO SK
BHYTPIIIHBO B3a€MOIIOB’s13aH1 Ta B3a€MO3yMOBJICHI YACTUHH €MHOT CHCTEMH KOMYHIKAaIii —
KOMIUIEKCY 1HTETPOBAaHMX MAapKETMHTOBUX KOMYyHikamid. KokeH 3 HHX Temep po3risgaBcs
BXKE HE SK crenuQiuaa, aBTOHOMHA, He3aJIeKHA TIsUTbHICTB, a SIK YaCTUHA €JMHOI CHCTEMH, JIe
BCi €JIEMEHTH, Peai3ylo4uCh, MiJHKUBIIOIOThH Ta MiJCHIIOIOTh OJUH OJHOTO Yepe3 BIACTHUBI
yciii cuctemi cunHepretndHi edektr. J[0 TOro X PO3BUTOK 1 PO3MOBCIOKCHHS HOBHX
TEXHOJIOTiil BCTAHOBJICHHS! MapKETUHTOBUX KOMYHIKAlil MPHUBEIH J0 TOTO, IO BU3HAYEHY
paHilie CTPYKTypy KOMILIEKCY MpocyBaHHS Oylio mommpeHo. Bin panime BHU3HAYEHUX
YOTHUPHOX €JEMEHTIB (NPOCYBaHHS, MEPCOHAJBHI MNpOAaxi, pekiama, malIiCuTi)
BIJIOKPEMITUCS 1 CTAJIM PO3TIISIATUCS SK MOTO HOBI CAMOCTINHI €IEMEHTH: CTHMYJIFOBAHHS
30yTy (Sales Promomotion), npsimuii mapketrunr (Direct Marketing), moieBuii MapKeTHHT
(Event Marketing), mponakt mueiicmeHT (Product Placement), pexinama y Micusx mpogaxy
(Point of Purchase Advertising — POP Advertising). Lli 3MiHM y migxoai A0 MpOCyBaHHS
CKJIaJI 3arajbHy OCHOBY BHM3HAYCHHS HOBHMX TPUHIMIIIB OpraHizamii Ta yHpaBIiHHA
PEKJIaMHOIO JISUTBHICTIO 1 J03BOJIMJIM ICTOTHO OHOBHMTH 1 PO3BHHYTH 3arajbHOTEOPETHYHI,
KOHIeNTyasbHi 3acaau MapketuHry B3araini (Kotler and Keller, 2015).

VY 1990-1i — 2000-H1 poku BiAOyIUCS MOJANBIII 3MIHH B TEOpii Ta MPAKTUII pEKIaMi,
OB ’s13aHi, TEepII 3a BCE, 3 JI€I0 JBOX B3a€EMOOOYMOBIICHHX 1 THX, IO MiANUTYIOTH OJIUH
0JIHOTO, (paKkTOpiB, a came:

— TOTIHOJICHHSIM TIPOIIECiB II00aizaiii,

— TIOCWJICHHSIM BIUIMBY Ha BCl CTOPOHH CYCHUIBHOTO >XHUTTA iH(OpMAIiifiHUX Ta
KOMYHIKAI[iIHHUX TEXHOJIOT1H.

OnuH 13 TPOBIAHMX Cy4YyaCHMX UEHTPIB 3 JOCITIKeHb mpoOsieM rinobamizamii —
[IBeitiapcpkuil GenepaabHUid TEXHOMOTIYHUE 1HCTUTYT y M. Llfopix 3 2002 poxy miopiuHo
OTIPIJTIOHIOE MIXKHAPOJHUI PEHKIHT KPaiH CBITY, Y IKOMY B MOPSIKY YOYTTSI BU3SHAYAIOTHCS
MO3uLii KpaiH 3TiTHO 3 OIIIHKAMHU CTYTICHIO iX 1HTerpaiii y mpoiecu BCeCBITHbOI EKOHOMIYHOT,
MOJIITHYHOI, KyJIbTYpHOI Ta peniriinoi inrerpanii Ta yHigikarmii — KOF Index of Globalization.
HaBeneni y Tabm. 1 pmaHi J03BOJISIIOTH CTBEPIUKYBAaTH TPO 3HAYHUI BIUIMB MPOIECIB
rio0anizamii Ha pO3BUTOK KpaiH CBITY, @ TAKOX MPO IX MOCHIICHHS Y IWHAMIIII.
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Tabauys 1
JAunamika rao6asizanii 3a ingekcom KOF Index of Globalization, 2012 — 2020
(KOF Globalisation Index, 2021)

Kpaina 2012 2020 2012 2020

Inpexc Inpexc Peittunr cepen | Peltunr cepen
31 100 31 100 208 kpain 207 kpain

[IBeiimapist 86,64 90,79 10 1

Hinepnanau 90,94 90,68 3 2

Benbris 92,76 90,46 1 3

IIBerist 88,23 89,44 6 4

Bennka bpuTanis 85,54 89,39 14 5

Himeuyunna 81,53 88,83 22 6

ABcTpist 90,55 88,56 4 7

Jlanis 88,11 87,96 7 8

Oiusuais 84,34 87,70 17 9

@paHiris 84,12 87,69 18 10

VYkpaina 68,48 74,95 44 44

Cxiganii Tumop 23,44 44,65 187 176

Cepen HacIiIKiB TOCHIICHHS MTPOILIECiB TI00ati3allii, BiAMOBIHO 10 3aBJIaHb pOOOTH, HA
0co0y yBary 3aciyroByIOTh JIBa HACTYITHUX.

[To-mepure, Hapasi Oyib sKa, HABITH cCaMa HEBEJIMKA KOMIaHis, 110 MPAIIOE Ha OJJHOMY
13 BHYTpIIIHIX — JIOKQJIbHUX PUHKIB CBO€I KpaiHM, BiUyBa€ Ha cO0l KOHKYPEHTHHH THCK 3
00Ky MIDKHApPOJIHUX KOpHOpalliii, M0 NPOHUKAIOTh HAa HHOTO 330BHI, 1, TAKHM YHHOM,
BUMYIIICHO 3AJIy4a€ThCSA 3 HUMH B KOHKYPEHIIiO, SIKa 32 CBOIM 3MiCTOM € BK€ HE JIOKAIBHOIO,
a MD>KHapOJIHOIO.

[To-nmpyre, y IbOMy KOHTEKCTI I100aJIbHa pekiiama, M0 3AIMCHIOEThCS MIXKHAPOIHUMU
KOPIIOpAIisIMH, CIIPUS€E BXKe HE 30IMKEHHIO KYJIbTYp PI3HUX KpaiH, a MPU3BOAUTH A0 BTPATH
pe3uIeHTaMH KpaiH — pElMIIEHTIB TII00aIbHOI pekjaMH iXHbOI camoineHTH]ikamii Ta
HAI[lOHAJIBHOI CBIJTOMOCTI.

Tob6to, gxmo Ha nmouarky 2000-x pp., Ak BiayuHO 3ayBaxye JKan-Kinon Ycysbe, y
r00aNbHUX TOPIBHAHHSAX MOKJIMBOCTEH pEKJIaMU iCHyBaB peajbHHM BHOIp MiX JBOMa
MOJICIIMA  MUKKYJIBTYPHUX TIAXOJIB — THM, LI0 OUIBII-MEHII IOCIiJOBHO BPaxoBYE
0COOJIMBOCTI KyJIbTYpHOTO KOHTEKCTY Pi3HUX KpaiH CBITY, i TUM HiAX0J0M, SKHH eJIMIHY€ IIi
BigmiHHOCTI (Usunier, 2000, p.XII-XIV), To Hapa3i OOCHTh OYEBHIHO JOMiHYBaHHS
YHIBEpCAJILHOTO MiAXOY, KU B IIJIOMY irHOPY€ 0COOIMBOCTI HALlIOHATBHOTO KYJIBTYPHOTO
KOHTEKCTY KOHKPETHHX KpaiH.

CyTTeBi 3MiHM B peKiiaMi B yMOBax rio0aiizaliii Hepo3pHBHO OB’ si3aHi 3 OypXJIUBUM
PO3BUTKOM iH(OpMaLiiHO-KOMYHIKaiiHUX TexHouorii (Information and Communications
Technology — ICT). [Ipuyomy 3B’5130K 11eii HOCUTH KOMITJIEMEHTapHU# Xapakrep. OcobauBo
BUPAa3HO II€ TPOSIBISETHCS y MeXaHi3Max Ta (opMax pO3BHTKY CyYacHHX IHTEpHET-
KOMYyHiKaliid. TpaHCKOpAOHHMI XapaKTep IMX KOMYHIKaliid, 3 oxHOro OOKy, BiAImoBimae
3pocTarouuM mnoTpedaM MIDKKYJIBTYpHHX OOMIHIB, y TOH ke uac, 3 iHImIOro OOKy, came
3pOCTaHHS IUX NOTPeO 6arato y 4oMy MOSICHIOETHCS MOSIBOIO 00’ €KTUBHUX MOKIJIMBOCTEH X
3aJI0BOJICHHS] HA OCHOB1 HOBUX TEXHOJIOT1H.
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3a maHuMHM MDKHapOAHOT MapKeTWHroBoi gocuigaunbkoi komnadii IMARC Group y
2020 poti CBITOBUI PHHOK OHJIaH-peKinaMu carHyB 360 minesipaiB nonapis CILIA i BapTo
ouikyBarty, mo npotsrom 2021-2026 pokiB BiH 3pocTaTUME i3 CEPEIHHOPIYHUMH TEMIaMH
20,5 % (Global online advertising market report and forecast 2021-2026, 2021). Iaurepuer-
peKiaMa J103BOJISIE MPOCYBATH TMPOAYKTH, 30Mparoud JaHi MpPO PELHUIIEHTIB peKIaMH Ta
OPIEHTYIOUNCH HA MOTEHIIMHMUX KITI€HTIB. [HTepHET-TeXHOIOTI] BCTAHOBICHHS KOMYHIKAIIi
nepeadavyaoTb MOXIIMBICTh BUKOPHCTAaHHS 0araThbOX IHCTPYMEHTIB Ta METOJIB, TaKHX, K
€JIEKTPOHHA IIOIITa, ABTOMATH3allisl MAapKETHHTY Ta YIMPAaBIIHHSA B3a€MOBITHOCMHAMHU 3
kiieatamu (CRM — Customer Relationship Management), BeG-aHaniTuka Ta iH.

Cepen ronmoBHHMX (AaKTOpiB, IIO TMOSCHIOIOTH 3pPOCTAHHS pOJi  ENEKTPOHHHUK
KOMYHIKalliif, Ha JYMKY JJOCJIIHUKIB, Hapa3i MPOBiHY POJIb BiIIrPAlOTh TAKI:

- y mopiBHsAHHI 3 iHmmMu 3MI (raszeramu, >KypHanamu, TeleOadeHHSM) BapTiCTh
IHTepHeT-pekIamMu iCTOTHO JiemieBiie. 3aB/sKH IbOMY CYTTE€BO HMOUIMPIOIOTHCS MOXKIMBOCTI
MiANPUEMIIIB TIPOCYBATH CBOI MPOAYKTH y Pi3HUX reorpadiqyHUX perioHax Ta cepel pPi3HHX
aeMorpagiuHuX rpyT;

- gocTymHicTh Benukux aanux (Big Data) ta ommaifH-aHami3 KIIE€HTIB JTO3BOJISIFOTH
30pi€HTYBATH OHJIAHH-peKIaMy Ha OakaHy LIJIbOBY ayAUTOPIIO;

- 3POCTaHHS B MAacCOBHMX KOMYHIKAaIliiX pOJIi COLIAIbHUX MEpEeX Ta MOMIUPEHHS
BUKOPUCTAHHSA CEpPel yCiX BEPCTB CYCHUIBCTBA MOOUTBHUX TPHUCTPOIB.

- PO3BHTOK XMapHHUX IUIaTGOPM caMOOOCITyrOByBaHHS Ta iH.

B ymoBax IHTEpHET-€KOHOMIKM J0 IIMX XapaKTePUCTHUK BapTO OJATH II€ OJIUH
denomen. Mnerscs mpo Tak 3BaHy BipyCHY pekiaMy, 3aBISKH SKiil pPeKIaMOAABI B3arali
MEePEeKIIaIaloTh Ha CIIOXKMBAYiB JICBOBY YACTKY CBOIX PEKIAMHHMX BUTpPAT. Y IbOMY BHIIAJKy
BUTpPATH BUPOOHMKIB 1 MPOAABIIIB MOB’s3aHI JMIIE 3 PO3POOKOI0 PEKJIIAMHHUX IOBIIOMIICHB
(HampuKIaj, BiZie0), a PEUITy BUTPAT, NOB'A3aHUX 13 THUPAKYBAHHSAM Ta PO3MOBCIOIKECHHIM
MOB1IOMJICHb, HECYTh CaM€ CIIOKMBAadl PEKJIaMH, SIKi 32 CBOEIO BIACHOIO JOOPOIO BOJICIO
JUIATHCS IUM POJIMKOM Y COLIIaJIbHUX MEpexkax.

TakuM dYMHOM, MOXXHAa KOHCTAaTyBaTH, LIO0 Hapas3l y CYCHUIBCTBI CIIBICHYIOTH 1
B3a€EMOJIIIOTh MK COOOI0 «KJIACMYHA» — TpaAMlidHAa peKiIaMa 3 BIACTHBUMH 1
XapakTepucTukamu i nugposa pexiama (Digital Advertising): inTepuer-pexiama (Internet
Advertising), pekiama B corianbHux Mepexax (Social media marketing — SMM), peknama Ha
MOGinbHIX TIpHcTposix (Mobile Advertising). M 3a cBOiMH SKiCHMMH XapaKTepHUCTHKAMH
KOMYHIKalii y u@poBiii pexiaami 6arato y 4oMy € NpOTHIICKHUMH MIOA0 KIACHYHHUX (HopM,
a caMe: IHIMBIIyaTi30BaHl Ta MEePCOHiI(IKOBaHI, JOCUTh YacTO € OE3KOIITOBHIUMH, HE 3aBXKIH
MalOTh YITKO BH3HAYEHOTO CIIOHCOPA.

3Biacu OepeTbcss i HOBE BHM3HAYCHHS PEKJIaMH, SKE€ HaJa€ MPOBiAHA MapKeTHHTOBA
opranizaniss AMA (American Marketing Association): Peknama siBnsie co0010 HisIIBHICTD 3
«PO3MIILIEHHS OTOJIONIEHb W MOBIIOMIIEHb Y Yaci YM B MPOCTOPI KOMEpUIHHUMH (ipMamH,
HEKOMEPIIHUMHU OpraHi3alisiMHi, JCpKaBHUMH yCTaHOBAMU Ta OKPEMHUMH 0CO0aMH, sKi
MparHyTh MPOiHPOPMYBATH Ta/a00 MEPEKOHATH YICHIB IIEBHOTO IUJILOBOTO PUHKY YH ITEBHOI
ayuTOopii MO0 IXHIX TPOAYKTIB, MMOCIYT, OpraHizaiiit abo imei» (Advertising, 2021).

Bucnosku

SABnsiroun co00r0 CKIIJHE 1 OaraToMipHEe COIliaIbHE SIBUIIE, MPOTSITOM yChOTO CBOTO
ICHYBaHHS y JIIOJICBKOMY CYCITIIBCTBI peKJiaMa BUKOHYBajla JBOICTY Ta CYNEpEeUwINBY pOib. 3
oJHOTr0 0OKY, BOHa BUKOHYBAJIA Ti 3aBAAaHHs, 0 BUCYBAJIO IEpe/ HEIO CYCIIBCTBO; 3 1HILIOTO
00Ky, cama peKJiaMa YNHWIIA aKTUBHUN BIUIMB Ha PO3BUTOK CYCIIbCTBA.

["ooBHMMHM YMHHHKAMHM 3MiH y peKJiaMi Hapasi € KOMIZIEMEHTapH1 MPOLECH MOJaTbIIOT
rinoOanizamnii i po3BUTKY iH()OpMAIiTHO-KOMYHIKAI[IHHUX TEXHOJIOTIH.

VY cyuacHoMy OanaHCi MO3UTHBHUX 1 HETATUBHUX HACTI/IKIB PO3BUTKY PEKJIaMH B JaHUH
9ac JJOCUTh BKKO BU3HAUUTH, SKi K caMme 3 IUX pe3yJbTaTiB JOMIHYIOTh — Ti, IO CIIPUSIOTh
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COLIIaIbBHOMY PO3BUTKY CYCHUIbCTBA, a00, HABMAKU — Ti, SKI CTPUMYIOTh 1 TaJbMYIOTh IeH
PO3BUTOK.
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I. V. Timoshenkov
A. G. Denysova

THE CONTENT AND PECULIARITIES OF ADVERTISING UNDER THE
CONDITIONS OF GLOBALIZATION

The paper summarizes modern views of scientists and marketing practitioners on the
content and functions of advertising, changes in the forms and mechanisms of advertising
communications are analyzed; characteristics and priority tasks of advertising intelligence
under the conditions of globalization and development of modern information and
communication technologies are determined.

It is demonstrated that proceeding from the content and specifics of theoretical
paradigms of advertising, which determined the general attitude of scientists to the analysis of
advertising, in the dynamics of modern ideas as to the nature and place of advertising in society
the following stages are observed:

- 1930s: considering advertising as a necessary means of informing consumers about
goods and services and stimulating their demand; characterization and assessment of the
consequences of the use of advertising that misleads consumers as unfair competition;

- 1960s: substantiation of the advertising content as an element in the promotion
complex, along with its other elements — personal selling, promotion and publicity,
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- 1980s: regarding all components of the promotion complex as internally
interconnected and interdependent parts of a single communication system — integrated
marketing communications — IMC;

- 1990s: determination of qualitative transformations of the content, forms and
mechanisms of advertising under the influence of globalization and the development of
information and communication technologies — ICT.

Based on the analysis of current trends in advertising, a fundamental conclusion has
been made that nowadays we observe coexistence of the "classic" — traditional advertising
with its own characteristics, and digital advertising: Internet Advertising, Social media
marketing — SMM, Mobile Advertising, etc. As to its qualitative characteristics,
communication in digital advertising is in many respects opposite to the classical forms. That
is: it is individualized and personalized, often has no obvious sponsor, and can be free o charge.

Keywords: advertising, digital advertising, globalization, ICT, IMC, information and
communications technology, integrated marketing communication, internet advertising, mobile
advertising, personal selling, promotion, promotional mix, public relations, publicity, SMM,
social media marketing, unfair competition, viral marketing.
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